
 

 

To,    
 
The Manager, 
Listing Compliance Department
National Stock Exchange of India Limited
Exchange Plaza, Bandra Kurla Complex,
Bandra (East), Mumbai-400051

 
NSE SYMBOL: VIAZ                               ISIN: INE0MO401019
 
  
Sub: Intimation under Regulation 30 of SEBI (Listing Obligations and Disclosure
Requirements) Regulations, 2015 related to Investors’ Presentation.
 
Dear Sir/Ma’am 
 
Pursuant to Regulation 30 
Regulations, 2015, we are submitting herewith the Investors’ Presentation on the Financial 
Results of the Viaz Tyres Limited (“the Company”) for the half year and financial year ended 
on March 31, 2026. 
 
You are requested to kindly take the said information on your record and acknowledge it.
 
Thanking you, 
Yours faithfully, 
 
For and on behalf of 
Viaz Tyres Limited 
 
 
 
 
Mr. Rajeshkumar Prabhudas Patel 
Whole-Time Director  
DIN: 07883688 
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₹
STRATEGIC 

PREFERENTIAL 
FUND RAISE
Fueling the next 
phase of growth

Capacity Expansion 
& Capex

Working Capital 
Strengthening

Distribution & 
Operations Scale-up

Growth Enablement 
& Value Creation

Strategic Preferential Fund Raise 

Approved preferential allotment comprising equity shares and convertible 
warrants to support business expansion, strengthen liquidity position, and 
accelerate scale-up initiatives across domestic and export markets.

11.86
Lakh
Equity Shares 
Allotted
At a price of ₹70 
per share

35.11
Lakh
Convertible 
Warrants Issued
At a price of ₹70 
per warrant

₹ 70
Issue Price
Per equity share 
and warrant

Participation from 
promoter and 
non-promoter 
investors
Reflecting long-term 
growth confidence

₹

Working Capital 
Strengthening

1. Higher raw material 
procurement

2. Inventory optimization
3. Faster execution cycles
4. Support rising 

receivable requirements

Improves operational 
flexibility and supports 
growing demand across 
OEM, replacement and 
export channels.

Capacity Expansion & 
Capex Support

1. Manufacturing 
efficiency enhancement

2. Incremental production 
capabilities

3. Product portfolio 
expansion

4. Supply chain 
strengthening

Positions the company to 
cater to increasing demand 
in domestic and 
international tyre tube 
markets.

Distribution & Operations 
Scale-up

1. Strengthen distribution 
network

2. Expand market 
penetration

3. Improve customer 
service levels

4. Support export growth

Enhances reach, availability 
and service capability across 
geographies.

Growth Enablement & 
Value Creation

1. Enhance balance sheet 
strength

2. Improve scalability of 
operations

3. Support future revenue 
growth

4. Create long-term 
shareholder value

Enabling a stronger, scalable 
and future-ready business.

“The capital raise is expected to provide operational liquidity required for scaling higher 
throughput volumes while supporting efficient execution of the company’s growth strategy.”

CAPITAL RAISE & GROWTH ACCELERATION

STRENGTHENING CAPACITY, DISTRIBUTION & WORKING CAPITAL BACKBONE
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GROWTH TRIGGERS

1. Horizontal Expansion:

Viaz is moving from a commodity tube manufacturer to a full tyre maker. Tyres deliver 
multiples higher realisation per unit vs tubes. This single transition can change both 
revenue scale and margin profile dramatically targetting ₹350 Cr revenue by FY29 from 
₹108 Cr today.

2. Replacement Market as a Recurring Revenue Engine:

Over 70% of India's tyre demand is replacement-driven. This isn't cyclical OEM volume, 
it's a wear-and-replace demand cycle tied to a growing vehicle. Butyl tubes(legacy 
business) already get replaced 2–3x more frequently than tyres compliments our 
growth. As Viaz expands into tyres, it plugs into the same recurring demand pool at a far 
higher ticket size.

3. New Facility Unlocks a New TAM: 

The new 1,50,000 sq. ft. Mehsana plant (operational H1FY27) adds 2W, 3W, LCV and 
Agri/Farm tyre capabilities. India's tyre market is USD 13.4 Bn growing to USD 27.6 Bn by 
2033 at 7–8% CAGR. The new facility opens four new product categories simultaneously.
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With a planned capex of ₹50–55 Cr set to scale revenues from 
₹108 Cr to ₹350 Cr by FY29, the company is poised for 
a growth of more than 3x while expanding PAT margins from 
6% to 8-10%. 

Import Substitution &
Domestic Focus :
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Operational Stability Amid Global Uncertainty
Despite persistent global macroeconomic headwinds,
including supply chain disruptions and cost pressures,
the Company has ensured uninterrupted operations
and consistent delivery performance, highlighting strong
execution capabilities.

Robust Inventory Strategy as a Cushion
Maintained an inventory buffer of 3–4 months, effectively
insulating operations from volatility in raw material availability
and logistics disruptions, while ensuring seamless
customer servicing.

Disciplined Approach to Cost Management
Recent increase in raw material costs is being systematically
managed through calibrated pricing actions. The Company
remains focused on passing on cost increases to customers
while maintaining competitiveness in the market.

Temporary Margin Impact, Strong Recovery Visibility
Due to the nature of pricing adjustments, there is an expected 
one-quarter lag in cost pass-through. However, margins are 
expected to normalize in the subsequent quarter, supported by 
pricing discipline.
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 NAVIGATING MACRO ECONOMIC CRISIS



STRONGER CASH FLOWS. BETTER EFFICIENCY. 
BUILT FOR GROWTH.

OPERATIONAL EFFICIENCY IS IMPROVING, WORKING CAPITAL CYCLE IS TIGHTENING AND 
CAPITAL RAISE IS ACCELERATING OUR GROWTH JOURNEY.

CASH FLOW PERFORMANCE TREND

FY25 سYEAR ENDED 31 MAR 2025ش

A. CASH FLOW FROM OPERATING 
ACTIVITIES سCFOس ش IN LAKHSش

TURNED POSITIVE
STRONG IMPROVEMENT IN OPERATING 
CASH GENERATION AND WORKING 
CAPITAL MANAGEMENT.

1529.27

ش264.00س

FY26 سYEAR ENDED 31 MAR 2026ش

B. CASH FLOW FROM INVESTING 
ACTIVITIES سCFIس  ش IN LAKHSش

STRATEGIC INVESTMENT
HIGHER INVESTMENT TOWARDS 
PROPERTY, PLANT & EQUIPMENT 
SUPPORTING FUTURE CAPACITY AND 
GROWTH.

ش3353.55س

ش106.86س

CASH FLOW FROM FINANCING 
ACTIVITIES سCFFس  ش IN LAKHSش

STRONGER FUNDING SUPPORT
SIGNIFICANT INFLOW FROM EQUITY 
ISSUE, SHARE WARRANTS AND 
BORROWINGS STRENGTHENING 
CAPITAL BASE.

2092.22

57.76
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19



20



21



22

Viaz is evolving from a commodity-led tube business to a comprehensive tyre 
manufacturer. Tyres command significantly higher realizations compared to tubes, 
creating a strong opportunity for both revenue expansion and margin improvement. 
India’s tyre industry is largely replacement-driven, with over 70% of demand coming 
from the replacement market. This creates a stable and recurring demand cycle linked 
to the growing vehicle population across the country. Our legacy butyl tube business 
already benefits from high replacement frequency, as tubes are replaced more often 
than tyres. As Viaz expands into tyre manufacturing, the Company will participate in the 
same recurring demand ecosystem, but with substantially higher ticket-size products 
and stronger revenue potential.

The upcoming 1,50,000 sq. ft. manufacturing facility in Mehsana, expected to be 
operational in CY2026, represents a major milestone in Viaz’s expansion journey. The 
new plant will enable the Company to manufacture tyres across multiple categories 
including 2W, 3W, LCV, and Agri/Farm segments. This significantly broadens the 
Company’s total addressable market at a time when India’s tyre industry is projected to 
grow from USD 13.4 Bn to USD 27.6 Bn by 2033, supported by an estimated 7–8% CAGR. 
The facility positions Viaz to participate in four high-growth categories simultaneously, 
strengthening its long-term growth outlook.
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Replacement Cycle Driving 
Recurring Demand

Large & Growing Replacement Tyre Market

1. India has over 340 Mn+ registered vehicles, creating a massive replacement tyre  
opportunity.

2. Nearly 70–75% of tyre industry demand comes from the replacement segment.
3. Average tyre replacement cycle of 3–5 years ensures recurring demand visibility.

Strong Tailwinds for Reclaim Rubber Demand

1. Replacement tyre demand in India is growing at an estimated 7–9% CAGR.
2. Reclaim rubber can reduce raw material costs by 15–25%, driving higher adoption 

by manufacturers.
3. Increasing focus on sustainability and circular economy is accelerating recycled 

rubber usage globally.

Viaz Well Positioned to Benefit

1. Expanding manufacturing capabilities to capture rising domestic and export 
demand.

2. Operating in an industry supported by rising vehicle usage, logistics growth, and 
infrastructure expansion.

3. Well placed to benefit from increasing replacement demand and higher reclaim 
rubber penetration in tyre manufacturing.
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H2FY26  H2FY25  YoY
 Growth %

 YoY
 Growth %

 FY26  FY25

Revenue from Operations 127.6%

25.2%

24.4%

59.8%

--

--

--

--

--

--

--

--

--

--

Cost of Materials Consumed

Employee Expenses

Other Expenses

EBITDA

EBITDA %

Finance Cost

Depreciation and Amortization

Other Income

PBT

Tax Expenses

PAT from Operations

PAT Margin %

Diluted EPS (in Rs.)

5,725.88

727.81

446.25

333.81

5.83%

12.71%

176.35

342.05

4,479.67

147.87

186.36

52.67

112.45

2.72

89.2%

31.5%

43.1%

58.0%

10,834.36

957.02

638.79

527.33

4.87%

8.83%

9,316.85

171.43

389.06

228.67

184.13

94.57

90.94

4.11

2,888.25

427.01

294.73

203.74

7.05%

14.78%

2,246.64

79.16

135.44

81.18

87.34

36.24

90.99

1.66

6574.04

534.82

366.51

325.53

4.95%

8.14%

5,732.35

86.33

220.54

162.41

85.71

79.81

20.46

2.28

--

--

--

--

--

--

--

--

--

--

(In`Lakhs)
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Particulars FY26 FY25

Equity Capital

Reserves & Surplus

Borrowings (Long Term)

Borrowings (Short Term)

Other Liabilities

Fixed Assets (Net Block)

Capital Work In Progress (CWIP)

Long Term Loans & Advances

Investments

Other Assets

Total Assets

--

--

--

Total Liabilities and Equity

1,225.10

2,456.14

147.44

1,411.79

649.73

1,126.71

4,763.49

5,890.20

5,890.20

--

4,303.64

1,430.70

4,232.23

659.19

1,317.13

675.65

1,988.77

1,344.36

8,800.02

1,163.26

8,800.02

(In`Lakhs)
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G12-14, 7th floor - Commerce Center,
Mumbai - 400034

Email : ir@merlincapital.co.in

AYUSH DIVECHA

Contact : +91 81048 55515


